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NEMNEWS & VIEWS

NEM to offer Maintenance/Service Contracts!

New England Machinery is intro-
ducing a new Maintenance/Service
Contract program. Many of our
customers do not have the in-house
capabilities to keep their machin-
ery in top working order. A lack of
preventive maintenance often
causes an increase in cost of wear
parts and unscheduled down time
as well as a decrease in produc-
tion.

Recognizing this need, NEM has
put together a Maintenance/
Service plan that will give our cus-
tomers the very best in preventive
maintenance care. These contracts
will be custom-tailored to meet the
individual customer’s specific
needs. Each service visit will in-

Don’t Lose Any More Money On Excessive Wear Parts
and Reduced Production

Sales Manager’s Travel Schedule

Schedule your NEM Sale’s Man-
ager Visit Today! 2009 promises
to be a very busy year for all of us.

* January —Georgia, New Jersey,
Maryland, Delaware, Pennsylvania,
West Virginia, and California.

» February—Missouri, Kansas, Ari-
zona, New Mexico, Colorado and
Canada.

* March—Indiana, Ohio, Texas, Lou-
isiana, New York, Connecticut, Illi-
nois, Wisconsin and Michigan.

» April—Western New York, North
Carolina, South Carolina, Pennsyl-
vania, Oregon, Washington, and
Idaho.

* May—Canada, Florida, Maine,

clude a complete inspection and
audit of the machinery, general
maintenance, personnel training
and written report. Depending on
the level of service agreement,
there will be discounts offered on
wear parts, spare parts or addi-
tional service.

NEM’s PMMI Certified Trainers will
familiarize the customer’s person-
nel in the proper operation, safety
and care of the equipment, thus
increasing productivity. The visit
will conclude with recommenda-
tions on available upgrades and
new products and the suggested
on-hand spare parts to avoid un-
necessary downtime.

Massachusettes, Vermont, New
Hampshire, Nevada and Arizona.

* June—Virginia, West Virginia,
Georgia, Alabama, Utah, Colorado,
New Jersey and New York.

If you don’t see your state mentioned
here, or need to meet with an NEM
Sales Manager about an upcoming
project and don’t want to wait for a
regularly scheduled trip, feel free to
give us a call at (941) 755-5550. We
are always happy to put you in our
schedule for a personal visit with an
NEM Sales Manager. We value the
importance of meeting face-to-face to
hear about your needs and realize
that our trips don’t always coincide
with your projects.

Visit our website at: www.neminc.com

Maximize your efficiencies, insure
the reliability of your machines and
minimize downtime with an NEM
Maintenance/Service contract. Not
only will your machines stay in pro-
duction for years longer, but they
will be running at top efficiency,
saving your company money.

Keep your NEM machines running
flawlessly. Don’t lose any more
money on excessive wear parts
and reduced production. To take
advantage of this opportunity, con-
tact New England Machinery’s Cus-
tomer Service Dept. at (941) 7155-
5550.

Good News!

The IRS has extended Section 179

Expensing Relief through 2010. This

allows companies to purchase
machinery with the possibility of

writing off the entire purchase on their

tax return. Please contact your tax

accountant for professional advice on

how this can help you purchase the
equipment you need now.

Customer Camment:

“We replaced all # machines with
NEMs wrnscramblers and they ave

wenting pevfectly. . . You say the

around fieve and eveyyore smiles.”

Rick Dickson,
Piauid Manulactw





